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The Annual Meeting of the shareholders 
of Boise Cascade Corporation will be held 
Thursday, April 25, 1968, at 10:00 a.m. 
at the Downtowner Motor Lodge, 

Boise, Idaho, pursuant to notice. 
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Highlights 


For the Year 


As a per cent of sales 
As a per cent of shareholders’ equity 
Per common share* 
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At Year End 


Shareholders’ equity 
Common shares outstanding 


Preferred shares outstanding 


Working capital 
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Long-term notes payable 
Convertible subordinated notes 


Number of shareholders 


“After deducting preferred dividends. 


1967 


$769,160,000 
$ 46,851,000 
$ 18,500,000 
$ 28,351,000 
3.69% 
10.67% 

$ 2.00 

$ 55,164,000 
$ 4.45 

$ 2,427,000 
$ .25 

$ 84,472,000 


$265,788,000 
LT 2275595 
4,632,866 

$ 79,316,000 
$865,233,000 
$238,852,000 
$ 21,600,000 


14,111 
12,611 
27,340 


1966 + 


$489,196,000 
$ 27,414,000 
$ 10,400,000 
$ 17,014,000 
3.48% 
8.83% 
$ 1.48 
$ 36,863,000 
$ 3.68 
$ 2,126,000 
$ .2375 
$ 95,683,000 


$192,751,000 
9,032,821 
2,663,524 
$ 87,576,000 
$524,481,000 
$193,909,000 


+The 1966 amounts are set forth as previously reported and have not been restated to reflect 


poolings of interests in 1967. 
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The individual. 
His unique potential is our most 
promising resource. 


To Our Shareholders 


The Boise Cascadians provided a good year 
in 1967, in fact the best in our history. Our 
net earnings rose 67%, reflecting internal 
growth as well as the results of acquired 
companies. Earnings per common share 
increased 35% above the earnings reported 
for 1966. 


Over the years at Boise Cascade, we have 
developed an attitude about people that has 
proved to be, for us at least, highly effective. 
This attitude is that people are most productive 
when they are regarded as individuals and 
provided with an environment which encour- 
ages them to do the Company’s work in their 
own individual way. We have worked hard 

to maintain this ‘‘state of mind”’ about our 
people in spite of the growth of the corporation. 
In this way we think it has been possible to 
blend the advantages of size and financial, 
strength with the advantages of smallness, 
such as flexibility and individuality. This 
formula seemed to work for us in 1967 in spite 
of the fact that in many respects the year was 

a difficult one. 


We began the year with major commitments 
in two broad markets—paper and housing. 
Many of our products for these markets have 
their origin in trees, with single-family 
houses providing a most important market 
for wood products. In mid-1966, home- 
building activity slowed drastically as a result 
of a tight money situation which continued 
well into 1967. Consequently, private, 
non-farm housing starts last year were only 
1,268,000, a level well below average and 
even more below basic need. 


Much of the tree that is not used for houses 
in the form of products such as lumber and 
plywood can be used to make paper. More 


paper is being used every year, but last year 
the capacity of the industry to make paper 
surpassed rising demand. This created extreme 
competition which in turn led to lower 

price levels for certain paper grades. 


However, we have become increasingly oriented 
to the marketplace, and this has made us 
much less vulnerable to the effects of changing 
market conditions. We began to direct special 
attention to the marketplace about ten years 
ago, and over the ensuing years we have 
become dedicated to pursuing its countless 
opportunities. It is in the marketplace 

where a racing technology meets the 

changing needs and tastes of a restless society. 
Boise Cascade now operates vigorously in 

this interface. As a result we observe change 
more quickly, and at times we even create it. 
And, our judgments about change are mote 
accurate. Because of our deepening interest in 
the marketplace, our capacity to sell has 
outstripped our capacity to produce. This 
imbalance was especially valuable in a tough 
year like 1967 because it substantially enriched 
the alternatives available to our decision-makers. 


Due to our sensitivity to the needs of the 
market, our people quickly recognized that the 
cost of land was becoming an ever-larger 
portion of total housing value. So, in 1967 

we entered the land business as a part of the 
total housing package. In addition, we noted 
that mobile homes were becoming a larger 
segment of the housing industry. Consequently 
Divco-Wayne Corporation, a major producer 
of mobile homes, recently joined Boise 
Cascade. This is one of the new operations 
which helped us achieve our results for 1967. 


In recognition of the large potential market 
for shelter that lies before us in the future, we 


have established within the Company a new 
Shelter Group. This group includes on-site 
and factory homebuilding activities, land 
development, mobile home operations, and 
a new Urban Renewal Department. 


Another company which joined Boise Cascade 
in 1967 was the R. C. Can Company 

of St. Louis. This company produces sophis- 
ticated packages from combinations of metal, 
metal foil, paper, and plastics. R. C. Can 


also made a significant contribution to our 
1967 earnings. 


The results of our test year in 1967 have made 
us increasingly optimistic about our future. 
Over the past five years we have invested more 
than $200 million to enlarge and improve our 
productive capacity, and our plants are now 
more efficient than ever. Year by year our 
employees have become increasingly 
experienced and effective. Their interest in 

the marketplace served us well in 1967, and 
we are now studying new market opportunities 
for the application of their skills. 


The year before us contains many uncertainties, 
but we thrive on them. The trends of the 
Company, for which the foundations have 
been laid in past years, should continue in the 
future. Accordingly, we think 1968 should 

be another good year. 
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R. V. Hansberger President 


an Af the Board 


Gilbert H. Osgood Chai 


These are 
some of the 
important 
people at 
Boise Cascade 


Bernie Beck, 3rd hand on No. 6 
paper machine, Fort Frances, Ontario 
William Small, corrugator knife man, 
container plant, Golden, Colorado 
Joe Melton, shell department, 
mobile home plant, Texarkana, Texas 
Dennis Stuart, computer operator, 
computer center, Boise Idaho 

Dennis Tramel (left), operator, 
and Joe Pool (right), lead 

man, oil can line, composite 

can plant, St. Louis, Missouri 

Bob Pummill, tractor operator, 
Lake of the Pines development 

near Sacramento, California 

Hamid Saraji, logging float 
worker, Zamboanga logging, 
Philippine Republic 

Orville Norris, plywood bundle 
labeler, Medford, Oregon 

Keith Lakey, sawyer, 

Idaho forestry operations 

Zak Werner, salesman, 

office supplies, Chicago, Illinois 

Sam Snyder (left), tract 
superintendent, and Richard 
Millward (right), manager, 
Southern Region, project home 
building, Los Angeles, California 
James Lewis, Jr., wrapper, 

bag plant, Richmond, Virginia 
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people 
are 
important, 
too! 


R. V. Hansberger, president 
Edward W. Hughes, 
vice-president, 

wood products manufacturing 
Juan del Valle, vice-president, 
paper manufacturing 

Charles F. McDevitt, 
vice-president, 

shelter 

R. W. Halliday, 

executive vice-president 
Cecil Taylor, vice-president, 
paper manufacturing 

Vern L. Gurnsey, 
vice-president, 

timberlands 

W. M. Agee, treasurer 
John B. Fery, 

executive vice-president 
Jon H. Miller, vice-president, 
business, printing and specialty 
converting paper sales 

Charles C. Tillinghast III, 
vice-president, 

paper distribution, office supply 
Edward W. Cleary, 
vice-president and comptroller 
Stephen B. Moser, 
executive vice-president 
Fred P. Thompson, Jr., 
vice-president, 

packaging 
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A spirit of change 
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is to create change 


Our goal 


to serve those needs. 
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1967 in Review 


The Markets of Boise Cascade 
Packa gin g 


The market for packaging provided 18% of 
Boise Cascade’s net sales during 1967 or $135.3 
million. The growth potential for packaging 

is geared directly to the growth of industrial 
and retail sales. Consumers have also shown an 
increasingly favorable response to goods 
properly and attractively packaged. The U.S. 
packaging market reached $17 billion in 

sales during 1967. The five-year forecast is 

for growth to $25 billion. 


Boise Cascade today serves the packaging 
market with 17 corrugated container plants in 
the U.S. and one in Vienna, Austria; 6 bag- 
making plants here and abroad; and 22 plants 
making cans composed of fibre with foil or 
plastic laminates. This capability has all 
developed during the past 10 years. It results 
almost entirely from relating our thinking and 
planning to the packaging needs of the market- 
place and then setting about to supply those 
needs in new and useful ways. With Boise 
Cascade this has so far meant primarily paper 
packaging. We are not, however, confining 
ourselves to paper in our long-range thinking 
about the packaging market. 


During the year the Company produced at 
Wallula, Washington, and St. Helens, Oregon, 
297,000 tons of paper to serve the national 
packaging market. The new pulp and paper 
mill planned for DeRidder, Louisiana, will add 
some 235,000 tons of packaging papers to 

our annual capacity. This mill is scheduled to 
be producing by mid-1970. 


Corrugated Containers 


Compared to 1966, the industry rate of increase 
in corrugated packaging volume fell off 
during 1967. It should move up again in 1968 
closer to its historic, annual growth rate of 5% 


or more. Industry containerboard consumption 
is expected to grow 30% by 1972. During 

1967 Boise Cascade’s sales of corrugated 
packaging were $46 million. 


Each of our container plants is a profit center. 
They are strategically located to serve the 
produce, food, and industrial packaging needs 
of key U.S. markets. In 1967 our 17 container 
plants consumed more paperboard for 
corrugated packaging than we were able to 
make in our own paper mills. As a result, we 
purchased a substantial tonnage of this product 
from others. 


Bags and Wrapping 


Sales in our bag and wrapping paper business 
were down during 1967, particularly in the 
highly competitive, price-sensitive area of 
grocery bags and sacks which we make in 
two plants on the east coast and one in the 
west. Sales of merchandise bags and matched 
packaging for the retail store trade were 
somewhat better but still not up to expectations. 
We are concentrating our efforts on design 
and service in the specialty bag and wrapping 
field and anticipate marked improvements 

in 1968. 


Composite Cans 


Boise Cascade moved into an exciting new 
dimension of the packaging market in mid- 
1967 when the R. C. Can Company of St. 
Louis, Missouri, joined us. This division uses 
paper-foil laminates to make spiral-wound and 
convolute containers with metal ends. These 
containers are used for a wide variety of 
products—refrigerated dough, frozen juice 
concentrates, motor oil, cleanser, insecticides, 
paint, grease, and many others. During the 
past seven years the fibre-can and tube market 
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has enjoyed an average annual sales growth of 
13%. If vacuum packaging and other innova- 
tions, such as pressure packaging for liquids, 
prove practical, this market could grow at 

an even faster rate during the next five years. 


Communication Papers 


$164.4 million or 21% of Boise Cascade’s sales 
in 1967 came from papers and paper products 
used in some form of communication. The 
dramatic expansion of knowledge in a growth 
society has intensified the need for com- 
munication in many forms. Boise Cascade 
serves the communication market with a wide 
variety of papers used to carry the printed 
message as well as various papers used to 
protect that message in transit. Our ability to 
make such a variety of paper grades to meet 
the changes in market demand enabled all of 
our mills to run near capacity throughout 

the year. 


Boise Cascade mills produced 485,000 tons 

of communication papers in 1967 at Salem and 
St. Helens, Oregon; Vancouver, Washington; 
International Falls, Minnesota; Fort Frances 
and Kenora, Ontario; Escuintla, Guatemala; 
and Bataan, Philippine Republic. Part of a 
new $30 million expansion, including a fourth 
paper machine which produces printing grades 
of paper, started up on schedule at St. Helens, 
Oregon, in September of 1967, adding 65,000 
tons to our capacity there. 


Newsprint 


Newsprint, the largest single item in our total 
paper production, totaled 307,000 tons—all 
produced by our two mills at Fort Frances and 
Kenora, Ontario. This paper goes primarily 

to newspaper publishers in the Midwest. 


The $180 million forest products complex 
planned for DeRidder, Louisiana, will increase 
Our newsprint capacity considerably. This new 
tonnage will come from a joint investment 

in a newsprint machine and supporting 
equipment which we will share with the Price 
Company, Ltd., of Quebec. The 150,000-ton 
annual output of this machine, which will start 


up along with the rest of the mill in 1970, 
will be marketed equally but independently 
by Price and Boise Cascade. 


Newsprint consumption nationally is expected 
to grow 17% during the next five years and at 
an even faster rate in the South. The southern 
market today provides about a quarter of the 
total U. S. newsprint consumption as well 

as newspaper circulation. 


Envelopes 


Boise Cascade is a major U. S. producer of 
envelopes with five plants serving all levels of 
business as well as the direct-mail industry. 
Our Envelope Division made an excellent sales 
and earnings contribution in 1967. 


The use of envelopes in a great variety of 
sizes, styles, and colors increases each year in 
direct-mail advertising and sales promotion. 
We have been quite successful in meeting 
customer requirements in this market through 
innovative envelope design. Equally important 
has been our capability in the design of 
specialized, envelope-making equipment. 


Printing and Publishing Papers 


A substantial portion of the paper we produced 
in 1967—126,000 tons—was sold to com- 
mercial printers and to book and periodical 
publishers, reflecting the growth of print media 
as a communications tool. Both markets are 
expected to grow substantially by 1972. 


A major supplier of papers for book and 
periodical publishers in the East is our 
Andrews /Nelson/Whitehead operation. From 
its New York headquarters A/N/W also 
imports and sells to the graphic arts industry 
unique specialty papers made in Italy, France, 
and Japan. 


The Office 


One of the more rapidly growing activities of 
Boise Cascade is supplying the needs of the 
office. In 1967 the office market provided 
$67.2 million in sales or 9% of our corporate 
total. Boise Cascade today has a very major 
commitment to serving the office supply 
industry in the continental U.S., Canada, and 


Hawaii—whether the office be in a business, 

a school, a bank, a governmental agency, or 
an institution. We do this through a com- 
bination of wholesale, industrial, and retail 
distribution centers in 16 states and 6 Canadian 
provinces. 


Products range over the entire spectrum of 
office needs and include such items as paper 
goods, pencils, furniture, business machines, 
and data processing supplies. Our widely used 
catalog lists over 15,000 individual items for 
office use. We also launched in 1967 a unique, 
one-source marketing program to supply data 
processing centers with their total office needs. 


Four Boise Cascade paper mills at Salem and 
St. Helens, Oregon; Vancouver, Washington; 
and International Falls, Minnesota, manufacture 
many papers which are sold for office use 


The people at Boise Cascade 
explore with the hope that what has always 
seemed commonplace may 
suddenly take on a new light. 


A spirit of inquiry 


through independent converters and distrib- 
utors. These mills produced about 175,000 
tons of such papers in 1967. The product mix 
includes typewriter and writing bond, copy 
papers, mimeograph duplicator, file folder, 
envelope, tablet, index, and safety papers. Our 
own roll paper distribution activity also serves 
the business forms printing industry. It 
distributes paper made in our own mills plus 
tonnage purchased from other manufacturers. 


0) 


14 


| A spirit of excellence 


In the business of 
Boise Cascade, the pursuit of excellence — 
plays as important a i 

role as it does in the world of art. 


As a further step in the development of our 
capability to serve the office, late in 1967 we 
added paper mills at Manchester and East 
Hartford, Connecticut, and at Brattleboro, 
Vermont. These mills produce a special, heavy 
paper which independent converters make into 
such end products as notebook binders, file 
folders, and tablet covers. 


As a market, the office is destined to grow— 
from $5 billion today to an estimated $7 
billion by 1972, excluding office machines. 
We believe it offers unique opportunities for 
innovation in the distribution of products and 
services to the customer. 


Buildin g Materials 


Boise Cascade has historically been a major 
supplier to the building materials market. 

In 1967 our building materials sales continued 
to grow in dollar volume to $194.5 million 

or about 25% of our total sales. 


Lumber and Plywood 


In 1967 we sold 787 million board feet of 
lumber and 801 million square feet of plywood 
and veneer produced at 14 sawmills and 8 
plywood plants in the U.S. and one plywood 
plant in the Philippine Republic. This ranks 
Boise Cascade as one of the major producers 
of lumber and plywood in North America. 


Depressed prices for lumber and plywood 
during the first six months turned upward at 
midyear with an increase in housing starts and 
remained generally stronger through the fall. 


An important by-product of our lumber and 
plywood manufacturing activities is wood 
chips. Made from leftovers formerly burned as 
waste, this material goes to our northwest 
paper mills for manufacture into paper. In 1967 
about one-third of the wood fiber requirements 
for our Pacific Northwest pulp and paper 

mills came from our own manufacturing 
plants. The balance was purchased from others. 


Specialty Products 


Ceiling tile, specially treated sidings, particle- 
board for industrial uses, and prefinished 
hardwood paneling are some of the specialty 


building materials manufactured and marketed 
by Boise Cascade. During the year we 
produced and sold 437 million square feet of a 
wood fiber product for siding and ceiling tile 
marketed under the trade name of Insulite®. 


We also made and sold 50 million square feet 
of prefinished paneling and 40 million square 
feet of particleboard. The growing industrial 
market for particleboard includes many uses 
such as counter tops, cabinetry, and the 
underlay for finished flooring. 


Marketing 


To serve our builder and dealer customers 
more efficiently, we consolidated all of our 
building materials marketing activities during 
1967. A nationwide force of more than 100 
experienced field salesmen concentrates on the 
sale and promotion of specialty products to 
over 15,000 retail lumber dealers through both 
independent and company-owned wholesale 
distribution outlets. These men are backed up 
by a veteran office sales organization which 15 
concentrates on lumber and plywood. 
Together, these closely coordinated sales groups 
ate able to provide customers with fast 
communication and prompt service on all 
purchased and company-produced products. 


Company-owned wholesale and retail outlets 
in the Intermountain West distribute a full 
line of building materials, including products 
purchased from more than a thousand suppliers. 
In 1967 approximately 6% of company- 
produced building materials moved through 
these channels of distribution, largely in the 
states of Washington, Idaho, Utah, Colorado, 
and Montana. 


A separate national marketing organization 
concentrates on serving the needs of large 
industrial users of company-produced products. 
Among our customers are railroads, pallet 
manufacturers, window and millwork end 
producers, the container industry, and producers 
of metal and plastic products. 


We estimate that the U.S. lumber demand will 
increase 10% to 15% by 1972, that fiberboard 
demand will be up 20% to 25%, and that 
plywood demand will increase 30% or more. 
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Boise Cascade presently makes and markets 
a broad line of these building materials as well 
as other specialty building products. 


Shelter 


Boise Cascade’s sales to the shelter market 

in 1967 totaled $172.1 million or 22% of our 
total sales. During the past five years the 
surplus of housing created in the late 1950's 
has substantially disappeared. The tight 
money market during the last 18 months 
materially slowed down the rate of housing 
starts, developing a backlog of unsatisfied 
demand for shelter. At the same time the rate 
of household formation, which hit a low point 
in late 1966, turned upward in 1967 as the 
first wave of post-war babies reached marriage- 
able age. There is no general agreement 
among industry specialists on what forms of 
shelter will be required to meet this obvious 
demand, but everyone is agreed that these 
families will need shelter. Compared to many 
others, our own five-year projections are 
somewhat conservative. Even so, they indicate 
a 40% to 50% increase in private, non-farm 
housing starts alone by 1972, with a marked 
improvement beginning in 1968. 


On-site Homebuilding 


Identifying a growing market need for shelter 
led us to add two project home builders and 
homesite developers to Boise Cascade 
operations during the last two years. These 
organizations are the R. A. Watt Company 
of Los Angeles and Perma-Bilt Enterprises, 
Inc., of San Leandro, California. Since 1947 
the Watt organization has built more than 
20,000 homes, some 3 million square feet of 
industrial and commercial buildings, and 
2,500 apartment units. It is today actively 
developing 28 residential projects, industrial 
parks, commercial centers, apartment 
complexes, and mobile home parks. During 
1967 Perma-Bilt embarked on a $45 million 
residential expansion program in northern 
California and in 1968 will be building 12 
subdivisions near the city of San Francisco. 


Individual freedom to seek 
wider horizons and different 
perspectives in a world of dynamic 
change 15 a motivating 
force at Boise Cascade. 


A spirit of freedom 


Homesttes 


1967 also saw Boise Cascade enter the “‘leisure 
living’? market through the addition of United 
States Land, Inc., which specializes in the 
development of lake-front, resort-type 
communities adjacent to large metropolitan 
centers. This operation has grown rapidly 
over the past four years under a young and 
vigorous management. Its future growth 
potential is exciting. In the last four years 
U.S. Land has developed five such areas, 

each with a man-made lake of from 200 to 
500 acres. 


Late in 1967 we purchased the business and 
assets of Lake Arrowhead Development 
Company which is engaged in the sale of 
real estate surrounding Lake Arrowhead 
near Los Angeles. 


To meet yet another segment of the market 
demand, we obtained Pacific Cascade Land 
Company early in 1967 to provide second 
homesite and recreational opportunities in 


IE 
California. 


Factory-built Homes 


Complementing these relatively new ‘‘lands 
for living’’ developments in 1967 was the 
continued excellent performance of our 
factory-built home operations. Kingsberry 
Homes, with two plants in the East and one 
in the Midwest, sold 5,019 units, mostly 

in the $10,000 to $25,000 price range, 
excluding lot, foundation, and assembly. 
These homes, prebuilt in panels at the factory, 
are particularly attractive to the smaller 
builder or developer operating in an area of 
high labor costs. Plant expansions on the 
drawing boards will soon increase Kingsberry’s 
capacity to 9,000 units per year. 


In three other plants in the Northwest we 

are serving yet another specialized market 
need through the factory building of complete 
motel units, condominium resort units, 

and moderately priced residences which are 
transported on flatbed trucks to the site. 


Mobile Homes 


Our studies of the shelter market show that 
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supporting our lauan mahogany plywood 
plant at Zamboanga, we have a long-term 
cutting concession on 85,000 acres. 


These lands contained at year-end approximately 
7.3 billion board feet of merchantable 
sawtimber and 34.5 million cords of 
pulpwood. On the average we obtained 
approximately 35% of the wood requirements 
for our mills from these owned or controlled 
timber reserves. We obtained the other 65% 
from federal, state, and private sources, 
largely through competitive bidding. At this 
level of harvest the inventory of wood fiber 
on lands owned or controlled by Boise 
Cascade is actually increasing each year. 


In addition to timberland, the Company now 
owns or controls approximately 25,000 acres 
of undeveloped real estate. Most of this land 
is in areas of population concentration with 
a high potential for residential as well as 
commercial construction. 


Early in 1968 a joint venture between Boise 
Cascade and the Southern Natural Gas 
Company of Birmingham, Alabama, was 
approved in principle by the directors of 
both companies. 


This venture will develop Boise Cascade’s 
recently acquired timberlands and underground 
resources in southwestern Louisiana and eastern 
Texas, as well as the planned paper mill 
complex at DeRidder, Louisiana. Under the 
proposed agreement Southern Natural Gas 
will purchase 50% of Boise Cascade’s present 
interest in these lands, underground rights, and 
facilities. Boise Cascade will have manage- 
ment responsibility for the timber, paper, and 
lumber. Southern Natural Gas will be respon- 
sible for the development of the oil, gas, 

and mineral potentials of the lands. The two 
companies will share equally in the new 

values resulting from this joint effort. 


Technolo gy 


The ability to keep abreast of changing 
techniques and to innovate is an important 
resource. It applies not only to the discovery 
and development of new or improved 


products but also to management techniques, 
equipment, engineering, and market research 
activities. 


In the technology of management science 
called ‘Operations Research’, Boise Cascade 
has made important strides in developing 
mathematical and statistical techniques to 
aid operating management in making better 
decisions in the production and marketing of 
our products. We have successfully applied 
these techniques to some of our lumber, 
plywood, paper manufacturing, and 
marketing operations with considerable 
profit to the Company. 


During 1967 our Central Computing 
Department developed two unique translation 
systems for third-generation computers. 
These are now being marketed by Computer 
Sciences Corporation, Los Angeles, under a 
license and royalty agreement from Boise 
Cascade. We also developed some specially 
tailored management systems for electronic 
data processing centers. We will market these 
during 1968 as a Data Processing Management 
Package. 


Such innovations were developed by Boise 
Cascadians on the job to solve some of our 
own problems when no other solutions 

were available. We view the computer’s 
capacity for problem solving as far more 
significant than the split-second processing of 
historical data. Our goal is to increase 

return on investment by continually improving 
our reporting, control, analytical, and 

planning skills throughout the Company. 


We invested $5.2 million during 1967 in new 
product and process development, production 
engineering, operations research, and 

market research—all part of our total 
technological thrust. 


Boise Cascade today enjoys a reputation for 
leadership in the application of technology 

to the challenges of serving diversified 

markets and to coordinating a complex 
business enterprise. This capability contributed 
importantly to our success in 1967 and is a 
key resource in our plans for future growth. 


Financial Matters 


1963 1964 1965 1966 1967 


00 


net income per 
common share 


55,164 


cash flow (000’s omitted) 37,086 36,863 
17,434 


il 


> depreciation and depletion 
() net income 


Boise Cascade’s financial position changed 
dramatically in 1967. Earnings reached a new 
high of $28,351,000 on record sales of 
$769,160,000. 


O Net income per common share attained 
$2.00, an increase of 35% over 1966. 


Over the last five years our growth in 
earnings per common share has been 24%, 
compounded annually. 


O Net income per common share is also 
reported on a pro forma basis that assumes 


conversion of convertible securities and stock 
options. Net income per common share on 
this assumed basis was $1.67, a 20% increase 
over the comparable 1966 figure. This 
amounts to a 17% potential dilution of our 
1967 net income per common share. The 
potential dilution would only be 2% if 
preferred shareholders did not convert. It is 
unlikely that many will, since the dividend 
yield is substantially greater on the convertible 
preferred stock than on the common stock. 


O In 1967, 2,241,000 shares of common stock 
and 1,997,000 shares of convertible preferred 
stock were issued for additional operating 
units, an employee stock purchase plan, and 
for management stock options. As a result of 
this and our record high earnings, shareholders’ 
equity now amounts to $265,788,000, an 
increase of 38% over shareholders’ equity 
reported at December 31, 1966. 


CO We made a major entry into home 
construction and land development in 1967. 
In this type of business, most assets and 
liabilities would normally be included in 
“current assets’ and ‘“‘current liabilities’’, since 
the natural business cycle is three to four 
years. We have chosen, however, to set them 
Out in separate captions. Likewise, the debt 
applicable to these assets has been shown 
separately. 


O Our debt to equity ratio at December 31, 
1967, was .90 to 1 compared to 1.01 to 1 
a year earlier. 


0 New borrowing in 1967 amounted to 
$72,000,000 at rates averaging 614%. Of this, 
$15,000,000 was used to reduce long-term 


a 


22, 


1963 1964 1965 1966 1967 


imcome (000’s omitted) 46,851 


notes to banks. The balance was used for 
capital expenditures. Of the new borrowing, 
$21,600,000 is subordinated debt which is 
convertible into 728,571 shares of common 
stock at an average price of $29.65 per share. 


O We spent $45,224,000 in 1967 for plant 
expansion and $39,248,000 for timber purchases. 


26,988 27,414 
11,390 


: Ph 


WO income taxes 
Ps net income 


capital expenditures 95,683 
(000’s omitted) ecb 


59,976 
51,451 


The Company has agreed in principle to 
enter into a joint venture with Southern 
Natural Gas Company of Birmingham, 
Alabama, involving the operation of our 
Louisiana and Texas timberlands and oil and 
gas reserves. This would include sharing the 
construction of a previously announced 
1,100-ton-per-day pulp and paper mill at 
DeRidder, Louisiana. Upon completion of the 
financing of the mill, Southern Natural Gas 
Company would purchase half of Boise 


Cascade’s investment in timber and timber- 
lands to date and would assume 
approximately $15,000,000 in timberland 
rental obligations. Boise Cascade would realize 
approximately $28,000,000 which we expect 

to apply toward repayment of long-term debt. 


Investment credit for the year amounted to 
$2,950,000. Our effective income tax rate after 
this investment credit increased to 39.49% 
from 37.94% in 1966. 


In other parts of this report you will find 

a Classification of Boise Cascade’s sales by the 
major markets it serves. We have found it 
exceedingly difficult to isolate meaningful net 
earnings figures broken down in so many 
categories. However, to provide some 
indication of the relative significance of our 
major markets we have broken our 1967 net 
income into the following two groups: 

Paperhc sec ae meen $13,362,000 
Shelter, building 


products and other .... 14,989,000 


Netincomen ie of. ces: $28,351,000 


O A breakdown of quarterly earnings per 
common share as reported for the last four 


years is as follows: 
Net Income 
per Common Share 


Quarter 1967 1966 1965 1964 
LSC a ee Meets 28: .$024:,§ 19 
OXeNa Res See Rn RL Be eee 59.1 AO) tag 
Bid ics Pen soy) ey! 58 47 
Athi) nee eaene MT he S0. SIs ok 
Yearly total..... $2.00 $1.48 $1.62 $1.30 


The second quarter of 1967 reflects the merger 
of R. C. Can Company into Boise Cascade 

and includes its profits for the six months. 
Likewise, the fourth quarter reflects the earnings 
of Divco-Wayne Corporation for the entire 
year 1967. 


—— 


R. W. Halliday 
Executive Vice-President 


Revenues 


Expenses 


Income Taxes 


Income 


Income Statements 


Botse Cascade Corporation 
and Consolidated Subsidiaries 


Gostiof goods soldi. 5 2. ata cna tame eae We kre, 
Depreciation. and depletions mana cue atrebeae aoe 
Selling and administrative expenses................ 
LeItGreSt EXPENSE .. i rics oy eee ye ee eee eee ral 


Net income before income taxes.................-. 


Provision: fOr income taxes 4, 2255, soe ee eee 
Investment credit) <c\bc ota sates erik ass ee a eee 


INSERM COME Se) chs A est ke a Sed oe 


Net income per common share, after 
annual preferred dividend requirements. . 


Pro forma net income per common share, 
assuming conversion of convertible 
securities and exercise of stock options. 


The accompanying notes are an integral 
part of these income statements. 


Year Ended December 31 

Reflecting 1967 Mergers 1966 As 
Previously 
1967 1966 Reported 

(000) (000) (000) 

(Note 1) 

$769,160 $670,864 $489,196 
7A WAS} 2,973 3,270 
$776,331 $673,837 $492,466 
$575,307 $512,808 $369,525 
26,813 23,566 19,849 
110,431 81,009 64,532 
16,929 13,079 11,146 
$729,480 $630,462 $465,052 
$ 46,851 $ 43,375 $ 27,414 
$ 21,450 $19,960 — $ 12,000 
(2,950) (2,000) (1,600) 
$ 18,500 $ 17,960  $ 10,400 
$ 28,351 $ 25,415 $ 17,014 
$2.00 $1.85 $1.48 
$1.67 $1.59 $1.39 


| 


| 
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Current 


Balance Sheets 


Boise Cascade Corporation 
and Consolidated Subsidiaries 


Assets 


Gasine oe 


Receivables, 


less reserves of $2,031,000 in 1967 and 


$1. 699,000 itr TL OGG. baht) eek eet | heel AED a ee 
Inventories, at lower of cost or market, including $14,125,000 


in 1967 


and $15,741,000 in 1966 on the Lifo method ..... 


Realty Mortgage notes and contracts receivable, less reserves of 
$3,226,000 in 1967 and $200,000 in 1966 ($10,075,000 
Ue INITOGE YEE CE aL Sean ee ee cee REET 
Housing projects, completed or under construction, at 
lower Of cost Or marketl a i206. aie dee enn eee ae Kee 
Land and improvements held for development and sale, 
atrlower! of icostvorimarket. aac ey no a ee ne 


Investments 


\ 


in 50%-owned joint ventures, at cost plus equity 


in undistributed earnings, and noncurrent advances....... 


Fixed Timber and timberlands, at cost less depletion............... 


Other 


Property atic equipment, at ‘cOsts yt teak a we thy ate ieee | 
ACcuMUlAted depreciation Nuits sus a tia: Wu «ee reneeti tele ee tate 


Investments 


in overseas subsidiaries (Note 1)................ 


Noncurrent receivables ...... 


Other assets 


(Cae Reo Oeics ts On O 6 SCaBO HA ace CRG Ge DE Te OeO Ot Owe Cee | Oath Olt Oph, Og 


December 31 
1967 1966 
(000) (000) 
(Note 1) 
$ 18,139  $ 14,387 
88,028 89,087 
97,867 102,822 
$204,034 $206,296 
$ 67,326 $ 10,503 
58,847 she 
60,096 18,713 
3,928 9,042 
$190,197  $ 38,258 
$114,164 $ 87,880 
$449,775 $420,979 
(160,658) (148,931) 
$289,117 $272,048 
$11,232 $6,610 
31,573 10,246 
24,916 18,504 


$865,233 


$639,842 


Current 


Realty 


Debt 


Other 


Equity 


Liabilities 


INDres: payables. i «oe leere ile eecsen eet ee eae Mopar ns one tea, 
Current portion of long-term debt and other obligations ...... 
Accounts payable‘and accrued liabilities WV A eee ele: 
Estimated if COme- taxes’, Wie ornate at Rie te aeons Aare oh. 


Mortgage notes and contracts payable (Note 2).............. 
Salesicommissions. and .otheriabilities emer sighs 5/4 


Long-term notes payable, less current portion (Note 3)........ 


Lease-purchase obligations, less current portion (Note 4)...... 
Timberland rental obligations, less current portion (Note 4).... 
Defertedhincome. taxes. lic Pe eitis man meets ede es URE eat 


Convertible subordinated notes (Note 5)...................- 


Convertible preferred stock, with preference in involuntary 
liquidation of $152,885,000 in 1967 and’ $153,604,000 


HE ILOOG TUN OteS: GARG 171) ahs ebeece kote eRe Natebns tot 2 Beat ysee 
Gommaonistock (Notes Grandi?) nineteen erent a Ghetto bie: 
Accmonal paid-in uca petal a ieg tebe. deco Ap: pret aR ttre ldo ta RAPES 
Retained earnings (restricted as indicated in Note 8).......... 
Hieas nny. stock: aly cost INOten/) ainsi hse ae sue eee Gsleetse 


The accompanying notes are an integral part of these balance sheets. 


We December 31 


1967 
(000) 


$ 12,575 
13,319 
93,471 
5,353 


$124,718 


$117,283 
17,380 


$134,663 


$238,852 


$ 21,963 
30,779 
26,870 


$ 21,600 


$ 90,032 
28,098 
25577 

122,341 


(260) 
$265,788 


$865,233 


1966 
(000) 
(Note 1) 


$ 24,501 | 
3,995 
69,522 
5,535 
$103,643 


$ 17,420 
1,035 
& 18.455 


$209,515 


$ 23,039 
31,198 
16,870 


$ 90,495 
27,484 
18,945 

101,635 
(1,437) 
$237,122 


$639,842 


Shareholders’ Equity 


Boise Cascade Corporation 
and Consolidated Subsidiaries 


Total 
Shares Outstanding Shareholders’ Equity 
Common si Preferred (000) (000) 


; Balance at beginning of year 
9,032,821 2,663,524 As previously reported 


Changes resulting from poolings 
1,886,134 1,991,141 of interests (Note 1) 
26 10,918,955 4,654,665 As restated 
Net income 


Dividends declared 
Common stock—$.25 per share in 1967 
and $.2375 in 1966 
Preferred stock—$1.40 per share 


. Stock options exercised 
121,140 Common stock 
5,790 Preferred stock 


Preferred stock converted into 


- 35,862 (27,589) common stock 
233,822 | Common stock exchanged for assets (Note 1) 
(82,386) ey Shares acquired for the treasury 


Treasury shares cancelled 


11,227,393 4,632,866 Balance at end of year 


— 


a The accompanying notes are an integral part of 


Bis these statements of shareholders’ equity. 


Convertible Additional 


Preferred Stock Common Stock Paid-in Capital Retained Earnings Treasury Stock 
1967 1966 1967 1966 1967 1966 1967 1966 1967 1966 
(000) (000) (000) (000) (000) (000) (000) (000) (000) (000) 


$14,976 $ 14,783 $ 81,230 $ 70,069 


3,969 3,969 20,405 12,004 


$ 82,073 27 


28,351 25,415 


(2,427) (2,126) 
(5,098) (3,727) 


(120) 


$122,341 $101,635 
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Beginning 


Sources 


Applications 


Ending 


Funds Statements 


Boise Cascade Corporation 
and Consolidated Subsidiaries 


Workingicdpitals 2 en ueo weer 


INetincOme:, Gate tte ah ie einen ara 
Depreciation and depletion......... : 


Gash flow-eelee ian 


Borrowing, under long-terminotes, 4, eye) er eee ae 
Borrowing under'convertiblenotes#ias7. seen 
Increase in lease-purchase and timberland rental obligations... . 
Sale of property and equipment. -y5q..4 4-96 
Increase in deferred income taxes.... 
Exercise of stock Options. yeaa are 


Southern timber propertiesm ys 0 ek eee 
Property ‘and equipment (2 i50)..00 rue eee eee er ee 
Other timber and timberlands..... 4 


Capital expenditutes syca- ee pe Sadabeie tae ts 


Purchase of realty assets (net)........ 
Investment in overseas subsidiaries. . . 
Increase in noncurrent receivables and other assets............ 
Purchase of common stock for the treasury............ 
Dividendstdeclared. nih... ae SASL Mires Seen Se na bie Res 


Payment of long-term notes and other obligations............ 
Miscellaneous avi aee ih pierre 


Decteaselin working capitalizes .u) eee 


Working capitals, aivsn a ees React 


The accompanying notes are an integral part of these funds statements. 


Notes #0 Financial Statements 


1. Principles of Consolidation 

The consolidated financial statements include the accounts 
of the Corporation and its domestic and Canadian 
subsidiaries, after elimination of their intercompany 
investments, balances, transactions and profits. 


Overseas subsidiaries are not consolidated and are 
insignificant in relation to the Corporation and 

its consolidated subsidiaries. Investments in overseas 
subsidiaries are at cost plus equity in undistributed 
earnings, and also include noncurrent advances. 


During 1967, the Corporation issued 1,500,023 shares of 
common stock and 1,185,977 shares of preferred 

stock in exchange for the business and net assets or the 
outstanding stock of several companies. These transactions, 
and a merger effective in January, 1968, with Divco- Wayne 
Corporation in exchange for 386,111 shares of common 
stock and 805,164 shares of preferred stock, were 
accounted for as poolings of interests. Accordingly, the 
consolidated financial statements have been restated to 
include the accounts and operating results of the pooled 
companies from January 1, 1966. 


Divco-Wayne had net sales of $103,458,000 and net income 


of $3,971,000 in 1967, and $101,791,000 and $2,756,000, 
respectively, in 1966. Its contribution to net income 
per common share was $.19 in 1967 and $.09 in 1966. 


In 1967, the Corporation issued 233,822 shares of its 
common stock, including 135,822 shares from its treasury, 
to purchase the business and net assets of its co-venturer 
in the R. A. Watt Company, a home development and 

lot sales operation, and to purchase the assets of certain 
other companies. The consolidated financial statements 
include the accounts and results of operations of these 
companies since the date of acquisition. 


2. Mortgage Notes and Contracts Payable 

These notes and contracts are substantially secured by 
realty assets and bear interest at an average rate of 7%. 
Although approximately $45,957,000 is due within one 


year, refinancing practices common in the real estate industry 


are expected to result in renewals as required. 


3. Long-Term Notes Payable 
These notes are unsecured and consist of the following: 
December 31 


1967 1966 
(000) (000) 
Notes payable to insurance 
companies, 5.70% $110,000 $110,000 
Notes payable to insurance 
companies, 5.25% 25,000 25,000 
Revolving credit notes payable to 
banks, 6%, convertible in 1968 
into four-year term notes 35,000 50,000 
Notes payable to other financial 
institutions, currently 74%, 
becoming 64% in 1968 and1969 28,400 — 
Other notes payable, with interest 
rates averaging 5.40% 52,358 PUSEP 
$250,758 $212,132 
Less current portion 11,906 2G, 


$238,852 $209,515 


Annual payments on these notes are $11,906,000 
in 1968, $18,258,000 in 1969, $21,633,000 in 1970 and 
lesser amounts thereafter through 1990. 


4. Lease-Purchase and Timberland Rental Obligations 


The lease-purchase obligations are long-term leases which 
are, in substance, installment purchases of property. These 
leases provide for annual payments, including interest at 
4AVYT to 6%, of approximately $2,300,000 through 1975, 
$1,625,000 through 1979, $5,165,000 in 1980, $720,000 
through 1986 and $2,940,000 in 1987. 


The timberland rental obligations are non-cancellable 
twenty-five year leases with renewal rights for three 
additional twenty-five year terms and with options to 
purchase the timberlands at the end of each renewal term. 
Annual rentals are $2,120,000 in 1968 and $2,468,000 
through 1991. The Corporation is obligated to construct 
a pulp and paper mill by 1972 which will utilize timber 
from these lands. 


5. Convertible Subordinated Notes 


These notes are convertible to common stock and consist 
of $12,000,000 at 644%, convertible through 1978 at $28 
per share and $9,600,000 at 7% (becoming 6% % in 1969), 
convertible through 1979 at $32 per share. The Corporation 
did not record a value for the conversion privilege granted 
with these notes. A future opinion of the Accounting 
Principles Board may propose a retroactive adjustment 
which, if required, would not have a significant effect 

on net income or financial position. 


6. Stock Options 


Preferred Common 
Stock Stock 

Granted in 1967 

Number of shares = 52,350 

Average price per share = $35.43 
Exercised in 1967 

Number of shares 5,790 121,140 

Average price per share $25.43 $22.38 
Outstanding at December 31, 1967 

Number of shares 22,390 318,534 

Average price per share $29.89 $24.81 


Options are granted at the market value on date of grant. 


7. Capital Stock 


CONVERTIBLE PREFERRED STOCK, without par value, 
consists of the following: 


Number of Shares 


19671966 
Authorized 5,971,618 5,999,207 
Outstanding 4,632,866 4,654,665 
Treasury stock 3,000 3,000 
Reserved for stock options 22,390 11,250 


30 


Notes continued 


Each share of preferred stock has a cumulative dividend of 
$1.40 per year, is convertible to 1.3 shares of common 
stock, is subject to redemption at any time at $45 per 
share and is entitled to one-half vote on all matters 
submitted to meetings of the shareholders. 


COMMON STOCK, $2.50 par value, consists of the 


following: Number of Shares 


1967 1966 
Authorized 20,000,000 20,000,000 
Outstanding 22715393) LOLs: 955 
Treasury stock 11,911 74,525 


Reserved for- 
Stock options, including 


those not yet granted 551,492 677,000 
Conversion of preferred stock 6,055,732 6,069,590 
Conversion of subordinated 

notes 728,571 = 


Included in shares of common stock outstanding are 
339,682 shares reserved for conversion of 107,000 shares 
of preferred stock issued by a consolidated subsidiary in 
connection with a pooling of interests. These shareholders 
may elect during certain periods in 1972 or 1974 to 

have their stock converted to shares of the Corporation’s 
common stock or redeemed for cash at $100 per share. 


In January, 1968, as required, the Corporation purchased at 
current market prices 96,528 shares of its common stock 
issued in 1967 in connection with an acquisition. In 
connection with other acquisitions, the Corporation may 
be required to issue up to 40,000 shares of its common 
stock and may be required in March, 1971, to (1) issue 


additional shares depending upon the then current market 
price or (2) at its option, offer $55 per share for the 
repurchase of up to 100,000 shares. 


The number of authorized shares at December 31, 1966, 
has been adjusted to reflect an increase approved by 

the shareholders on June 14, 1967, from 3,000,000 to 
6,000,000 shares for preferred stock and 15,000,000 to 
20,000,000 shares for common stock. 


8. Dividend Restrictions 


The Corporation has entered into note agreements which, 
among other things, restrict the payment of cash dividends 
on common stock. The amount of retained earnings not 
so restricted at December 31, 1967, was $31,400,000. 


9. Retirement and Pension Plans 


The Corporation has, retirement and pension plans for 
substantially all employees. At December 31, 1967, 
unfunded past service costs aggregated $14,033,000 
and are being funded over periods of twenty-five, thirty 
and forty years. In 1967, the provision for pensions was 
$4,318,000. In 1966, actuarial gains of $1,432,000 
reduced the provision to $2,443,000. 


10. Commitments 


In addition to the leases described in Note 4, the 
Corporation is the lessee of real property and of mobile 
equipment. Aggregate rentals under such leases will 
approximate $7,500,000 in 1968. 

The Corporation is obligated to purchase timber and 
timberlands in 1968 for approximately $11,000,000 and 
a paper machine in 1969 for $2,625,000. 


Report of Independent Accountants 


To the Shareholders, 
Boise Cascade Corporation: 


We have examined the balance sheets of Boise Cascade 
Corporation (a Delaware corporation) and consolidated 
subsidiaries as of December 31, 1967 and 1966, and the 
related income, shareholders’ equity and funds statements 
for the years then ended. These statements reflect several 
mergers of companies into the Corporation on a 
pooling-of-interests basis as discussed in Note 1 to the 
financial statements. Our examination was made in 
accordance with generally accepted auditing standards 
and accordingly included such tests of the accounting 
records and such other auditing procedures as we 
considered necessary in the circumstances. We did not 
examine the financial statements of certain consolidated 


Seattle, Washington 
February 23, 1968 


subsidiaries whose net income represents approximately 

48 % of consolidated net income in 1967 and 30% in 

1966, but we were furnished with the reports of other 
auditors thereon. 

In our opinion, based upon our examination and the 
reports of other auditors referred to above, the accompanying 
financial statements present fairly the financial position 

of Boise Cascade Corporation and consolidated subsidiaries 
as of December 31, 1967 and 1966, and the results of 

their operations and the sources and applications of funds 
for the years then ended, in conformity with generally 
accepted accounting principles applied on a consistent 
basis during the periods. 


thurs Andlrand Oy. 
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Financed by 


Revenues 


Expenses 


Income 


A Five Year Comparison 


Boise Cascade Corporation 
and Consolidated Subsidiaries 


Financial Condition 


SOFC OUCADICAL MR fee ec tec ine. W) Harb None ladal 
Beale vaassees (Met) eget) fe ieis (drei h'. Wate we 
Pumberanautimberlandse ua tstieds sues wah ion: 
PLOpetty and equipment (Met) isc.) ele aces sis erie 
BEI ALCS CYS UE Ea ek gees ae PERU eee 


ROmp-tenmr NOtesspayaDlenneis4% acs nian sous 
@rhemiabilities sme Ne eis. key elo eae 


Operations 


INGtesales eras gee eh mer Lovie ot SAE ee 
OPEL INCOME ys ye ed el Sent i ey  ee 


Materials ana: servicest 2 Mie ce es oak ee i eRe 
Salaries and wages, including 

Smployecupenemesanapes: ct wcniat mene setae 
Depreciation aad depletion... a. ces 
TICELEST  eett ee Carters Pale ene hic sea Fee eu ele 
PAEOME AXES: ce rere a aks Ai Shakes Bigs dame 


INetiincomer eee ase alike a eRe ees alt eaieete eater 
Pretetredsd VidendS a) .tee. os ous eaitloa cate 
Net income available to 

commonisnateholdets). bi ict cs ea cet Ohae 


* Preferred shares issued in poolings of interests are assumed 
to have been outstanding for the full year in which issued. 


In the above figures, mergers accounted for 
as poolings of interests are consolidated commencing 
in the year of acquisition. 


1965, 


2 fO0O) 


$144,273 


3330) 


$420,059 $3 
2,852 A 
1 $219,361 
$262,996 § | 


$422,911 


105,100 


8,629 


79,100 ie 


$405,023 


$17,888 
3,680 


-$ 14,208 


1963 
(000) 


$ 71,353 
35,283 


$ 36,070 


$ 63,815 
1,978 


64,663 


| $130,456 


$218,096 
1,265 


$143,181 


50,432 
10,044 
4,314 
4,000 
$211,971 
$ 7,390 


$ 7,390 


Statistical Review 


Boise Cascade Corporation 
and Consolidated Subsidiaries 


Sales Volume 1967 1966 1965 1964 
Paper (thousands of tons) 
INGwspringe, hj list aeeisecs et le cles) eke crane 207 | 280 274 276 
Paper Oardiiiti.t\\ irae tert hse LeRelis SADR 204 196 159 144 
Converting: papers ios ghar estate eer tie eee aE 1990... 189 158 123 
Printifie) papers vaen sett enters Mae (yh urate 126... 123 98 93 
Business, papers 4a) Gacuutee eye ain een 121 __ 108 798 8 
ee oa le 
Corrugated containers (millions of square feet)........ Ril2 = 4,037 2,479 2,215 
Lumber: (millions of board: feet) 7/9) Musee sc. 2787. 710 707 654 
Plywood and veneer (millions of square feet)......... 720801 602 474 398 
Insulite building products (millions of square feet)... . 4a, A422 447 421 
Single family homes ee 
Constructed Onsite) sick gees see ant et eee 1207 3 = = 
Manufactuted !!) (xcs) 20 a0 sayeth, HOR (ce a eee A.oo2 | 3,827 4,274 3,787 
Mobiles tcl. deal butt & ts tae cela ieecd ieee rR 13,854 rs — 
Multi-family homes) i240. vsca dace eee Aci Ae 1,153. 415 357 — \. 
Industrial space (thousands of square feet)........... 00 a — mas 
Teaveltrailers sy) goes 3 aed eek A ee 6,600 | — —_ - 
Resources 
Employeesacite an pa enne pert AI et ewapiters hit Lar 27,340 19,270 17,766 14,943 9,582 
Assets per employee (thousands of dollars)........... $31.6 1 $272 $23.7 $22.8 $17.32 
Timberlands owned in fee (thousands of acres)....... 1,381 1,180 1,105 1,073 650 | 
Timber owned and controlled : : 
Sawtimber (millions of board feet).............. 7,300 7,100 6,700 5,700 3,800 
Pulpwood: (thousands; oticords) ane) 5... coe 34,500 434,000 30,500 30,500 — i 
Number of common shareholders................... METI. 9712 7,441 6,459 4,948 


Number of preferred shareholders................... AZ GLE 8,036 8,310 9,442 se 


Ratios 1967 1966 1965 1964 


Net income as a percentage of sales.......... 3.69% 3.48% 4.26% 4.13% 
Net income as a percentage of shareholders’ 

/renittg a ees nea 10.67% 8.83% 10.38% 8.98% 
Current assets to current liabilities............ 1.6 tol 2240 1 2.9 00.1 2.6 to 1 
Cash flow as a percentage of long-term debt... 23.10% 19.01% 22.22% 27.34% 
ee torshareholders, Equity nes. f 4 s4 a shel es 90 to1 1.01 tol OF tO1 .70 to 1 
Effective income tax rate, including 

HNY CSEAICINERCLOGIO NSE Cuties call ao tets, kook 39.49% 37.94% 33.72% 39.96% 
Effective income tax rate, excluding 

MAVeESCMenEe CLedit, Gin Slate eae chlo 45.78% 43.77% 42.06% 43.28% 


Common Share Data 


(Restated for prior years 
to reflect the 2-for-1 split in April, 1966) 


Outstanding at yearend Wil a ete sen 11,227,393 9,032,821 8,635,022 8,973,278 
mivetage number Outstandin gery. alas. eeen as 10,930,930 9,004,606 8,752,218 8,773,124 
Per common share 
INJEENNCOMEH OUR Cle Att Pe fee eer $ 2.00 $ 1.48 $ 1.62 $ 1.30 
Increase (decrease) from previous year.... 35% (9%) 25% 40% 
EAST MOM, Lain facials ssihe eel Lc det oh hel etek $ 4.45 $ 3.68 $ 3.82 $ 3.24 
Dividerndsideclatediy. es. et oes oe B25 $.2375 $20 #520 
Equity, after reflecting liquidation 
preference! of preferred stock: - 45) 24. $10.06 $11.62 $ 9.78 $ 9.09 
Shareholders 
Common Common Preferred 
(of record at December 31, 1967) Holders Shares Holders 
PVA ViG Alsi pas si bar shes teeny fe MR, do aren © 8,302 4,921,939 9,093 
AI CU GAL ONATIESEN UNA P NG ans Gai) par tee ote act : 3,943 314,745 1,782 
Fiduciaries and institutions.................. 854 756,361 486 
PCO KCES Hae ta we oN ne Siebel teeth ih 378 1,468,325 544 
INDE ES yaa Mie Ne ee Mb oh AUS fo al 194 2,438,845 225 
| OT Rath Sg FE UNO Es IIR A Be ENO pau Ba 270 26,889 299 
CLIC CES RRR Ps SR BAGS oh Oe 170 1,300,289 182 
Ge OM ek LES eR ne a a 14,111 LP 2273393 12,611 


In the above figures, mergers accounted 
for as poolings of interests are consolidated 
commencing in the year of acquisition. 


34 


Officers and Directors 


Board of Directors 

James D. Bronson, Orchardist, Yakima 
James E. Bryson, Farmer, Portland 
William D. Eberle, Preszdent, 
American-Standard, Inc., New York 
Robert Faegre, Management Consultant, 
Minneapolis 

*John B. Fery, Executive Vice President, 
Boise Cascade Corporation, Boise 


*W. G. Fienup, President, R. C. Can Division, 
Boise Cascade Corporation, St. Louis 


*G. D. Flotron, Executive Vice President, 
R. C. Can Division, 
Boise Cascade Corporation, St. Louis 


R. V. Hansberger, President, 
Boise Cascade Corporation, Boise 


R. W. Halliday, Executive Vice President, 
Boise Cascade Corporation, Boise 


Albert J. Moorman, Jr., Attorney and Partner in 
McCutchen, Doyle, Brown, & Enerson, 
San Francisco 


Stephen B. Moser, Executive Vice President, 
Boise Cascade Corporation, Boise . 


Gilbert H. Osgood, Partner, 
Blunt, Ellis & Simmons, Chicago 


John S. Pillsbury, Jr., President, Northwestern 
National Life Insurance Company, Minneapolis 


Theodore H. Smyth, Investor, Santa Barbara 
Hall Templeton, Investor, Portland 

E. R. Titcomb, President, 

Rock Island Lumber Company, St. Paul 


*elected or appointed to these offices in 1967 


Officers 
Gilbert H. Osgood, Chairman of the Board 
R. V. Hansberger, President 
*John B. Fery, Executive Vice President 
*R. W. Halliday, Executive Vice President 
*Stephen B. Moser, Executive Vice President 
*Edward W. Cleary, Vice President and Comptroller 
*Juan del Valle, Vice President 
*Vern L. Gurnsey, Vice President 
*Edward W. Hughes, Vice President 
*Chas. F. McDevitt, Vice President and Secretary 
*Jon H. Miller, Vice President 
Cecil Taylor, Vice President 
*Fred P. Thompson, Jr., Vice President 
*Charles C. Tillinghast III, Vice President 
*W.M. Agee, Treasurer 


General Offices 
Boise, Idaho 


Transfer Agents 


Common Stock 


The Chase Manhattan Bank 
(National Association), New York 


The First National Bank of Chicago 
Bank of America NT&SA, San Francisco 


Preferred Stock 


The Chase Manhattan Bank 
(National Association), New York 


Northwestern National Bank of Minneapolis 
The Royal Trust Company, Toronto 
Bank of America NT&SA, San Francisco 


Auditors 
Arthur Andersen & Co. 
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A spirit of growth 


Tomorrow's growth has its roots in 
the attitudes and ideas of today. A company’s 
strength stems from the force of imaginative ideas. 
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Facilities serving: 


The Packaging Market 


Pulp and Paper Mills: Wallula, Washington; 
St. Helens, Oregon. 


Container Plants: Burley, Idaho; Golden, Colorado; 
Sunnyvale and Torrance, California; Wallula and 
Spokane, Washington; Dallas, Texas; Kansas City, 
Missouri; La Porte, Indiana; St. Paul, Minnesota; 
Stratford and Waterbury, Connecticut; Chicago, Illinois; 
Newton, North Carolina; Salem, Oregon; West 
Memphis, Arkansas; Salt Lake City, Utah; Vienna, 
Austria. 


Bag Plants: St. Helens, Oregon; Moonachie, New 
Jersey; Richmond, Virginia; St. Louis, Missouri; 
Guatemala City, Guatemala; Cartago, Costa Rica. 


Composite Can Plants: East Los Angeles, Richmond, 
and Santa Ana, California; Ocala and Orlando, Florida; 
Atlanta, Georgia; Indianapolis, New Albany, and 
Whiting, Indiana; Turner, Kansas; St. Louis, Missouri; 
Rittman, Ohio; Bradford, Bristol, and East Greenville, 
Pennsylvania; Memphis, Tennessee; Arlington, 
Dennison, and Houston, Texas. 


Folding Carton Plant: San Jose, Costa Rica. 


The Office Market 


Pulp and Paper Mills: International Falls, Minnesota; 
St. Helens and Salem, Oregon; Vancouver, Washington; 
Brattleboro, Vermont; Manchester and East Hartford, 
Connecticut. 


Office Supplies, Furniture, and Equipment: 

Retail Stores, Wholesale and Industrial Distribution 
Centers in California, Colorado, Florida, Georgia, 
Hawaii, Illinois, Michigan, Missouri, New Jersey, 
New York, North Carolina, Ohio, Oregon, Tennessee, 
Washington, Wisconsin, Alberta, British Columbia, 
Manitoba, Ontario, Quebec, and Saskatchewan. 


The Communication Paper Market 


Pulp and Paper Mills: Vancouver, Washington; 
St. Helens and Salem, Oregon; International Falls, 
Minnesota; Kenora and Fort Frances, Ontario; 
Escuintla, Guatemala; Bataan, Philippine Republic. 


Paper Distribution: Atlanta, Georgia; Honolulu, 
Lihue, Hilo, and Kahului, Hawaii; Chicago, Illinois; 
Kansas City, Kansas; New York, New York; Denver, 
Colorado; Tulsa, Oklahoma; Dallas and Houston, 
Texas; Jacksonville and Miami, Florida. 


Envelope Plants: Addison, Illinois; Allentown and 
Pittsburgh, Pennsylvania; Cleveland, Ohio; Dallas, 
Texas. 


The Building Materials Market 


Sawmills: Elgin, Joseph, LaGrande, and Medford, 
Oregon; Barber, Cascade, Council, Emmett, and McCall, 
Idaho; Ellensburg, Yakima, and Lincoln, Washington; 
Fisher and Zwolle, Louisiana. 


Plywood Plants: Albany, Valsetz, Independence, 
Medford, and Elgin, Oregon; Yakima and Kettle Falls, 
Washington; Payette, Idaho; Torrance, California; 
Zamboanga, Philippine Republic. 


Fiberboard Plant: International Falls, Minnesota. 
Particleboard Plant: LaGrande, Oregon. 


Wood Parts Plant: Emmett, Idaho. 
Laminated Wood Beam Plant: Emmett, Idaho. 
Bark Products Plant: Emmett, Idaho. 


Wholesale Distribution: Idaho, Colorado, Montana, 
Utah, and Washington. 


Retail Distribution: Idaho, Montana, Oregon, Utah, 
and Washington. 


Plastics Building Materials Plant: 
North Hollywood, California. 


The Shelter Market 2 


Factory-built Home Plants: Fort Payne, Alabama; 
Sigourney, Iowa; Emporia, Virginia; Meridian and 
Pocatello, Idaho; Salt Lake City, Utah. 


On-site Home Builders: Greater Los Angeles and San 
Francisco Bay Area, California. 


Industrial Park Development and Construction: 
Greater Los Angeles and San Francisco Bay Area, 
California. 


Land Development: California, Illinois, Indiana, Ohio, 
and Virginia. 


Mobile Home Plants: Clarion, Pennsylvania; Bourbon, 
Indiana; Salisbury, North Carolina; Texarkana, Texas; 
Union City, Michigan; Leesburg, Florida; Ottowa, 
Kansas; McMinnville, Oregon; Downey, Colton, and 
Santa Fe Springs, California; Marlette, Michigan; 
Hensall, Ontario; Ft. Macleod, Alberta; St. Jerome, 
Quebec; Penticton, British Columbia; Rushden and 
Felixstowe, England; Hoogeveen, The Netherlands. 


Urban Renewal: Boise, Idaho; New York, New York. 


Research and Development 


Boise, Idaho; Atlanta, Georgia; International Falls, 
Minnesota; St. Louis, Missouri. 
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